
Creation:
DirtLogic came to Cirv with a need to show 
off their 3-D Visualizations over the internet.
Brainstorming together we came up with 
a solution to put the visualizations in a gal-
lery that must be accessed by a password.

 
Innovation: 

Cirv  developed  a single page gallery that 
is scalable for future visualization projects.  
Cirv put live video of fly through’s of the 3-
D Visualizations that run in real time over 
the internet.  This allows clients to view Dirt-
Logic’s work without  playing in an external 
media player and streaming can be done 
easily with slower access to the internet.

Relation:
DirtLogic has used Cirv Inc. since our begin-
ning in 2001.  “Cirv has a deep understanding 
of DirtLogic’s business model and continues to 
be an asset to our growth.  Cirv has helped us 
transfer files  to and from our clients, to build-
ing a reporting engine off of our main soft-
ware that allows us to guarantee our work.”

Matt Gebarowski Owner DirtLogic

Vision:
Cirv offers DirtLogic periodic plans that are 
phased into their company.  Once a phase is 
done we sit down and implement new plans 
to help drive DirtLogic’s growth.
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Processes:
7-Phase - Capitilize - Optimize

Services:
Web Apps
Optimization
Commerce
Design

DirtLogic:
A solutions firm for contrac-
tors, developers, engineers, and 
architects.  DirtLogic is in it’s 
fourth year of business and is 
a backbone to all construction 
done in the northwest.  They 
provide a unique service that 
has saved their clients both lots 
of time and money.

They continue to innovate their 
industry and provide unique 
solutions that offer substantial 
value for their clients.

cirvinc.com

“Cirv has a deep 
understanding of Dirt-
Logic’s business model 
and continues to be an 
asset to our growth.”

Matt Gebarowski Owner DirtLogic
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